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Welcome!

Buying a home is one of the biggest decisions you'll make — and it's normal for the process to feel unfamiliar, especially the first time around. This guide breaks it down into simple steps so you always know what's happening and what comes next.
Every transaction is a little different, and I'll be with you at every step to answer questions and handle the details. But here's the big picture of how a typical home purchase unfolds, from your first conversation with a lender to picking up your keys.

The 9 Steps to Closing

	1
	Get Pre-Approved for a Mortgage
Before you start touring homes, talk to a lender about how much you can borrow. They'll review your income, credit, and debts and issue a pre-approval letter.
Tip: A pre-approval isn't just paperwork — sellers take offers far more seriously when one is attached.



	2
	Define Your Wish List & Budget
Think through what you actually need: location, bedrooms, school district, commute, must-haves versus nice-to-haves. This keeps your search focused instead of overwhelming.
Tip: Separate "must-haves" from "would be nice" — it makes decisions much easier once you're touring real homes.



	3
	Start the Home Search
This is where I come in — pulling listings that match your criteria, scheduling showings, and pointing out things you might not think to check (roof age, HOA rules, resale potential).
Tip: Don't skip the neighborhood drive-by at a different time of day than your showing — it tells you a lot.



	4
	Make an Offer
Once you find the one, we'll put together a competitive offer based on comparable sales, market conditions, and your priorities — including price, closing timeline, and contingencies.
Tip: In a competitive market, a clean offer with fewer conditions can matter as much as the price.



	5
	Open Escrow & Submit Earnest Money
Once your offer is accepted, escrow opens with a neutral title/escrow company, and your earnest money deposit is submitted to show you're committed to the purchase.



	6
	Home Inspection
A licensed inspector examines the property's condition from roof to foundation. If issues turn up, you can request repairs, a price credit, or in some cases walk away.
Tip: Attend the inspection in person if you can — seeing issues firsthand is more useful than reading about them later.



	7
	Appraisal & Underwriting
Your lender orders an appraisal to confirm the home's value supports the loan, while underwriting reviews your full financial picture. This ends with a "clear to close."
Tip: Avoid opening new credit or making large purchases during this stage — it can affect your loan approval.



	8
	Final Walkthrough & Closing
A day or two before closing, we do a final walkthrough to confirm the home's condition. Then you'll sign the closing documents, pay closing costs, and the home officially becomes yours.



	9
	Move In!
Keys in hand — congratulations, you're a homeowner. Don't forget to set up utilities, change your address, and take a moment to enjoy it.





A Realistic Timeline

Every deal moves at its own pace, but most purchases follow a similar general rhythm once you're under contract:
1. Offer accepted to inspection: 5–10 days
1. Inspection to appraisal: 1–2 weeks
1. Appraisal to "clear to close": 2–4 weeks
1. Total time from accepted offer to closing: usually 30–45 days
Cash purchases and simpler financing can move faster; unique properties or busy lending seasons can take longer. I'll keep you updated on where things stand throughout.
Key Terms, Plain and Simple

	Pre-Approval
	A lender's written estimate of how much you can borrow, based on a review of your income, credit, and debt. Stronger than "pre-qualification" and usually required to make an offer.

	Earnest Money
	A deposit (often 1–3% of the price) submitted with your offer to show you're serious. It's held in escrow and applied toward your down payment or closing costs at closing.

	Escrow
	A neutral third party (an escrow or title company) that holds funds and documents until every condition of the sale is met, then completes the transfer.

	Contingency
	A condition that must be satisfied for the sale to move forward — common ones include inspection, appraisal, and financing contingencies. They protect the buyer.

	Home Inspection
	A professional's detailed look at a property's condition — roof, foundation, systems, appliances — so you know what you're buying and can negotiate repairs if needed.

	Appraisal
	An independent estimate of the home's market value, ordered by the lender to confirm the loan amount is appropriate for the property.

	Underwriting
	The lender's final review of your finances and the property before fully approving your loan.

	Closing Costs
	Fees paid at closing beyond the down payment — typically 2–5% of the loan amount, covering things like loan origination, title insurance, and recording fees.

	Title Insurance
	A policy that protects you and your lender against disputes over property ownership or unresolved liens from before your purchase.

	Clear to Close
	The lender's confirmation that underwriting is complete and you're approved to move to the closing table.




Questions Along the Way?

This guide covers the general path, but your situation is specific to you. I'm here to walk through any of it in more detail, whenever you're ready.
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